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By WILLIAM C. CALLAHAN 

New York, May 11.—With the passage of the proposed 
new taxes on automotive products still unsettled but practi- 
cally assured, the question of just how the new tax will affect 
the dealer’s present holdings arises. Under the wording of the 
present bill it is apparant that the tax will not be applicable 
to the stocks now in dealers’ hands, and it is reliably reported 
that the new schedules would not apply to products produced 
and = within the thirty days following the passage of 

th* bi 
S. nator James Couzens of Michi- | 
gan, in response to a query from 
Automotive Daily News, calls atten- 
tion to the language of the pend| 
ing Senate Internal Revenue Bill, | 
the introductory paragraph ot | 


which, under the heading “Manu- | 
facturer’s Excise,” reads: “There is! 
hereby imposed upon the following 
articles sold in the United States by 
the manufacturer or producer, or 
imported into the United States, a 
tax at the rates hereinafter set 
forth, to be paid by the manufac- | 
turer, producer or importer.” 

Agein, under the sub-heading | 
“Automobiles,” Section 602, reads: 
“There is hereby imposed upon the 
following articles sold by the manu- 
facturer, or importer, a tax equiva- 
lent to the following percentages ot 





| NASH DISPLAYS 8 
NEW CONVERTIBLES 
ON FOUR CHASSIS 


Kenosha, Wis., May 11.—The eight 
new convertible models of four 
Nash chassis, previously announced 
in Automotive Daily News, go on 
display at Nash show rooms all over 
the country today. 

These convertible jobs are now 
available on the Advanced eight, 
the Special eight, the Standard 
eight and the Big six chassis, Road- 
ster and sedan convertibles are 
| offered in each ot the four series. 

Prices which have previously ap- 
peared in our regular price table 
are as follows: 
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New Car Sales in Twelve States 
And D. of C. for April Up 13% 


RUBBER EXCHANGE 
EXPLAINS PROPOSED 
TAX REGULATIONS 


New York, May 11.—In regard to 
the proposed import tax on crude 
rubber, the following statement has 
been issued by the board of gov- 
ernors of the Rubber Exchange of 
New York, Inc.: 

“The board of governors of the 
Rubber Exchange of New York, Inc., 
is in receipt of inquiries as to 
whether or not the buyer, under Ex- 
change contracts, may be required to 
assume or pay any import duty or 
import tax which may be levied 
upon the importation of rubber into 
the United States. 

“This question is purely a question 
of law, and accordingly the board 
has sought and obtained advice of 
counsel. That advice is to the ef- 
fect that under the forms of con- 
tract of this Exchange and under 
its by-laws, rules and regulations, 
there is no basis for requiring the 
buyer to assume or pay the amount 
of any import duty or import tax 
which the United States may levy 
upon the importation of rubber, un- 
less, and to the extent that, the act 
of Congress as passed specifically 
imposes such duty or tax upon the 
buyer.” 


CHICAGO SECTION S. A. E. 
ELECTS 1932-33 OFFICERS 


Chicago, May 11.—The Chicago 
section of the Society of Automotive 
Engineers at the election recently 
held elected the following officers to 
Serve during the years of 1932-1933: 





the price for which the article is 
sold:” | Model 1061, 116 inch wheelbase cony 
= SMO saccane eevee ie $895 

From these paragraphs, it is ap- | Model 1063, 116 inch wheelbase conv. 

area he tha , > on 7 | sedan bartetaNela ta ; 935 
parent that the new tax schedules Model 1071, 121 inch wheelbase conv. 
when and if they become law will roadster ........ pai . 1,055 
not affect stocks of cars, trucks and eee 1073, 121 inch wheelbase conv. 

7 2 . a sedan * Sc Eka dee Rees 1,095 
parts now held in dealers’ hands as| Model 1081, 128 inch’ wheelbase conv 
these articles were produced and agent tite tan woe soe: »++~ 1,395 
sold by the manufacturer prior to| “Sf, .; 83, 128 inch wheelbase conv. ous 
the passage of the new law. Model 1091, 133 inch wheelbase conv. 

$3 3 i ‘ ate ee . CO eee ; . 1,795 

Estimates based on produc:ion, | yodel 1093, 133 ‘inch wheelbase ‘conv. | 

sales and exports during the past | sedan 1,875 





four months put the present dealer 
Stock at 160,500 units. This is! 
slightly above the estimated April 
output of 146.584 units made by the 
National Automobile Chamber ot | 
Commerce and will fall considerably 
short o fthe estimated production 
of somewhere in the neighborhood 
of 200,000 units during the current 
month, 

On this basis, the 
hand is_ scarcely 
month's sales needs, 








present stock on | 
equal to one 
which in May 


Detroit, 








stitute delivered prices for f. 





L. V. Newton, chairman; Harold 
Nutt, vice-chairman; Robert Wil- 
kins, secretary, and Harry Bryan, 


treasur er. 


SALES MANAGERS FAIL TO ACT 
ON MODEL AND AD PROPOSALS 


May 11.—No definite action on the proposals 
to reduce the number of car mates and options to the sub- 


b. prices in future adver- 


| Good Showing Made Over March, but Total Falls 
44% Under April Last Year; Ford Inactivity 
Proves a Big Factor 


Detroit, May 11.—Figures covering April, 1932, passen- 
ger car sales in twelve states and the District of Columbia 
were released here today by R. L. Polk & Co, They show a 
total of 29,195 passenger units sold in this territory during 
April, comparing with 25,858 disposed of in the same area 
in March, 1932. The figures also compare with 66,801 units 
sold in this territory in April, 1931. The gain over March 
is a shade under 13 per cent. and the decrease under April, 
19: 31, is somewh hat over 56 per cent. 

—’ If the ratio shown here carries 
through the month of April, which it 
undoubtedly will within a small vari- 


HUDSON- ESSEX CARS 
HAVE NEW CLUTCH \"icry ett tne ate at 
CONTROL OPTION for the month will be in the neigh- 


borhood of 116,000 passenger car 
units. This compares with 265,732 
units in the same month of 1931, 

It must be pointed out, however, 
that in April, 1931, Ford sales 
totaled 81,457. On the figures that 
have so far been released for Ford 
sales the total for that make in 
April of this year will scarcely be 
above 5,000 units. In other words to 
get a Strictly accurate picture we 
must add something like 75,000 nor- 


Detroit, May 11.—Selective auto- 
matic clutch control is now avail- 


able on Hudson and Essex cars, ac- 
cording to announcement made here 
today by the Hudson Motor Car 
Company. This new unit, which is 
designed to eliminate the left foot 
as a factor in driving, is now com- 
bined with selective free-wheeling 
synchro-mesh silent second gear, 
automatic ignition switch starting 





and the anti-stalling device on|mal Ford sales to our hypothetical 
these cars. A slight additional | April, 1931, total of 116,000 passenger 
charge is made for the automatic | cars. This would give us what might 


be called a normal depression total 
of approximately 191,000, which does 
not make quite such a catastrophig 
comparison with last year’s April 
sales effort of 265,732. When thé 
May sales figures begin to come in 
we shall see some improvement and 
later in the summer with Ford in 
heavy production, the comparisons 
for 1932 with 1931 will perhaps have 
some pleasant surprises for the in- 
dustry as a whole. 


PNEUMATIC CASINGS 
SHIPMENTS IN MARCH 


clutch control equipment. 

Hudson engineers claim that the 
oil cushion cork insert clutch which 
is a feature of Hudson and Essex 
cars permits this new automatic en- 
gagement to attain perfection in 
smoothness of control because of 
the combination of the velvety ac- 
tion of the clutch and the fact that 
the new vacuum-operated control 
mechanism provides the ideal re- 
tarded rate of engagement. 

The automatic clutch is made 
operative or inoperative at the will 
of the driver by means of a control 
knob below the steering wheel. It 
lo fully automatic in its operation. 








Once put into use there are no but- 

tons or pedals to touch and the| GAIN 15.7% OVER FEB. 
clutch can be forgotten by the| é 

driver. The device is effective in 


either free-wheeling or conventional New York, May 11.—Shipments of 
gear. pneumatic casings for the month of 
Clutch operation with this new! March amounted to 2,954,040 casings, 
device is mechanical, the actuating | an increase of 15,7 per cent. over 
force being atmospheric pressure | February this year, but were 28.3 per 
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KENTUCKY TRUCK 


on a conference between sales and service Managers. 


tising was taken at the aaa of the sales managers’ com- 
mittee of the National Automobile Chamber of Commerce 
here yesterday. Instead the meeting centered its activities 


made available by creating a par- 
tial vacuum in the clutch operating 
cylinder. Its action is synchronized 
with the throttle and clutch proper, 
engaging the clutch with the correct 


cent. below March, 1931, according 
to statistics released by the Rubber 
Manufacturers Association, Inc., to- 
day. 

This organization reports produc- 


LINES OVERTAXED 


Louisville, Ky., May 11.—With the 
new truck and bus regulatory acis, 
including mileage tax, rate charges, 
etc., becoming effective June 18, un- 
less they are blocked on suits test- 
ing validity of the acts, such as are 
threatened from the truck lines it 
would appear as though relief will 
have to be afforded such truck lines 
from imposition of special taxes by 
the towns through which they oner- 
ate. 

A few weeks ago* Harlan 
nounced a system of taxation for 
all trucks entering that town to 
take on or unload merchandise. 
Greenville followed suit, and now 
Danville has announced such a pro- 
gram, while it is reported that a 
number of mountain towns have 


As a result the service managers®— 
of companies which are members 
of the N. A. C. C. have been organ- 
| ized to work under the guidance of 
the sales managers committee. J. 
F. Kenyon of Chrysler was made 
chairman with F. H. Stambaugh of 
| General Motors as secretary. 

At a future meeting the service 
managers will develop recommenda- 
tions for consideration by the dis- 
tribution heads of the car and truck 
companies. 

In attendance were R. H. Grant 
General Motors, chairman; Joseph 
E. Fields, Chrysler; Paul G. Hoff- 
man, Studebaker; H. B. Harper, 
Willys-Overland; C. G. Abbott, Hud- 
son; C. H. Bliss, Nash; H. W. Peters, 
Packard; I, N. Kauffelt, Hupp; 
Elijah G, Poxson, Reo; W.O. Lampe, 
Graham-Paige; B. E. Hutchison, 
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OHIOANS PLEDGED 
TO BUY NEW CARS 


Cleveland, May 11—A move to! 
stimulate the buying of automobiles 
among employees and executives of | 
various industries in the Cleveland) 


and Akron district has been under- | 
taken by a group of prominent citi- | 
zens, 

Probably the largest company to 
take definite steps is the Firestone 
Tire and Rubber Company, whose 
key men in both office and factory 
and those whose earnings permit 
have pledged themselves to buy new 
cars by July 1. About 40 per cent. 
of those holding pivotal positions 


(Continued on Page 2) 
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CONSUMER CREDIT 


tion of pneumatic casings for March 
to be 3,671,090 casings, a decrease 
of 5.2 per cent. under February this 
year and 21.3 per cent. below March, 
1931. 

Pneumatic casings on hand March 
31 amounted to 9,877,823 units, an 
increase of 7.7 per cent. over Febru- 


|delayed action which is the despair 


/of all but the most expert drivers. 


MOVE NECESSARY, 














SAYS C C HANCH ary, although 1.4 per cent. below 
oe We March 31, 1931. 
The actual figures are as follows: 
Chicago, May 11.—Credit for the | Shipments 
consumer is more necessary than an| March, 1932 ............. 2,954,040 
}expanded line for the producer as| February, 1932 .......... 2,552,861 
a means of maintaining business! March, 1931 4,121,531 
stability, according to C, C. Hanch, Production 
general manager of the National | March, 1932 3.671.090 
Association of Finance Companies, February 1932 a oe 3.871 220 
who today pointed out that the | March 1931 ox Geta eie ers 4.662.576 
Glass-Steagall law to liberalize the | ' ae tne ee eee ee 
rediscount provisions of the Federal | age oe 
, . OOO 20 nc cccensseni 877, 
Reserve Act was designed to care cee: OO esnrnieade 9.172.245 
(Continued on Page 2) See: BORE ep cassekace 10,014,490 





CHAPMAN NOMINATED 
TO HEAD A. S. T. M. 


Philadelphia, Pa., May 11.—The 
nominating committee of the Amer- 
ican Society for Testing Materials 
has submitted the following names 
as the official slate to be passed on 
at the meeting of members June 20 
to 24 at Atlantic City, N. J.: 

For president, Cloyd M. Chapman, 
consulting engineer, New York city. 

For vice-president, W. H. Bassett, 
metallurgical manager the American 
Brass Company, Waterbury, Conn. 

For members of executive commit- 
tee, J. O. Leech, assistant metallur- 
gical engineer Carnegie Stee] Com- 
pany, Pittsburgh, Pa.; H. A. Gard- 
ner, chemical engineer Institute of 
Paint and Varnish Research, Wash- 
ington, D. C.; J..C. Ramage, engi- 
neer of tests Southern Railway 
Company, Alexandria, Va.; J. T. 
MacKenzie, chief chemist American 
Cast Iron Pipe Company, Birming- 
ham, Ala.; H. S. Vassar, laboratory 
engineer Public Service Electric and 
Gas Company, Irvington, N. J. 

The nominations were made by 
the nominating committee, the per- 
sonnel of which was announced in 
the circular to members, No. 215. 

Each of the above nominees has 
indicated in writing his acceptance 
of his nomination. The by-laws 
provide that “further nominations, 
signed by at least twenty-five mem- 
bers, may be submitted to the sec- 
retary-treasurer in writing by May 
20, and a nomination so made, if 
accepted by the member nominated, 
shall be placed on the official bal- 
lot,” which “shall be issued to the 
members between May 20 and 
June 1.” 


OHIOANS PLEDGED 


(Continued from Page 1) 


with Firestone have signed agree- 
ments to purchase new cars in the 
coming months. 

Proponents of the plan hold that 
in the revival of the automobile 
industry lies the key to general 
business recovery. Cleveland, being 
the leading center for automobile 
parts, has been vitally interested in 
the plan. Akron estimates that 
about 83 per cent. of the output of 
the rubber plants goes to the auto- 
mobile industry, either for original 
equipment of 15r replacement. 


G. M. TRUCK SHIFTS 
WASSON TO ALBANY, N. Y. 


Indianapolis, Ind., May 11.—H. J. 
Wasson, for several years assistant 
branch manager here for the Gen- 
eral Motors Truck Company, and 
for the last two years head of the 
Fort Wayne, Ind., zone, has been 
appointed manager of this branch 
to succeed L. C. White, who becomes 
zone manager at Albany, N. Y. 

Both men had been in the truck- 
ing industry for many years, Was- 
son having started with the Rapid 
Truck Company eighteen years ago. 
He joined General Motors when 
that corporation took over the Rapid 
Truck in 1910. Mr. White had been 
with Reo in Chicago prior to be- 
coming connected with General 
Motors. 


MOTOR WHEEL SALES 


Lansing, May 11.—J. B. Siegfried, 
vice-president in charge of sales, 
announces the appointment of Glenn 
A. Sanford, well known in auto- 
motive circles, 
Motor Wheel Corporation. 

Mr. Sanford’s appointment 
effective May 1. 


was 


DERBY OIL 
New York, May 11.—Derby Oil 
shows for first quarter net loss of 
$27,828 after charges, depreciation, 


depletion, taxes, etc. In the first 
quarter of last year company and 
subsidiary, Industrial Petroleum, re- 


ported net profit of $1,808 after de- 
preciation, depletion and inventory 
adjustments. 


“ TIMKEN DETROIT AXLE 

Detroit, May 11.—At annua] meet- 
ing of stockholders of Timken De- 
troit Axle Company directors were 
re-elected. 







as sales manager of | 
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FINANCIAL NEWS 


|MARMON STOCKHOLDERS 
TO VOTE ON STOCK CHANGE 


Indianapolis, May 11.—G. M. Wil- 
liams, president of the Marmon Mo- 
tor Car Company, has notified 
stockholders that the plan of capital 
reorganization that creditors’ com- 
position submitted to creditors on 
January 23 has been accepted. The 
claims will be satisfied as of May 16, 
1931, through the payment of $1,213,- 
919 in five-year 5 per cent. deben- 
ture notes and an equal amount in 
common stock on the basis of $10 a 
share. The plan was adopted April 
29 and confirmed by directors on 
May 2. 

“The debenture notes provide for 
interim retirement by annual pro 
rata payments equal to 65 per cent. 
of net profits before depreciation 
and after taxes and by pro rata 
payments equal to 75 per cent. of the 
net proceeds of the sale of any of 
the company’s real estate buildings 
and equipment,” Mr. Williams 
stated. 

“In order to improve further the 
financial structure of the company 
the stockholders will be requested to 
approve an amendment to the char- 
ter authorizing the exchange of 100,- 
000 shares of common stock for the 
10,000 shares of preferred stock now 
outstanding, on the basis of ten 
shares of common for one share of 
preferred, such action to be taken 
at the next annual meeting on May 
19, 1932. This proposed exchange 
will increase the common stock 
equity from $5.33 a shares to $6.29 
a share, in addition to eliminating 
the priority stock.” 


BRIGGS MANUFACTURING 

Detroit, May 11.— Briggs Manu- 
facturing Company 
bodies, accessories, etc.) reports for 
quarter ended March 31, 1932, net 
loss of $953,993, after depreciation, 
taxes, etc. This compares with net 
profit of $43,731, equal to 2 cents a 
share on 2,003,225 no-par shares of 
stock, in first quarter of 1931. 


NEW JERSEY ZINC ~ 

New York, May 11.—New Jersey 
Zinc Company reports for the quar- 
ter ended March 31: Net income 
after taxes, depreciation, depletion, 
contingencies and other charges, 
$591,104, equivalent to 30 cents a 
Share on 1,963,264 shares, against 
$860,769, or 44 cents a share, last 
year. 


| AUTOMOBILE FINANCE 

Pittsburgh, Pa., May 11.—Automo- 
bile Finance Company reports for 
the quarter ended March 31: Net 
income after charges, $9,917, equal 
to 42 cents a share on 23,552 pre- 
ferred shares. No comparison re- 
ported, 


anne 


eI 





UNION METAL 

New York, May 11.—Union Metal 
Manufacturing Company reports for 
the year ended December 31: Net 
loss after depreciation and taxes, 
$91,496, against net profit of $260,- 
906, equivalent, after 8 per cent. pre- 
ferred dividends, to $4.88 a share on 
49,000 no par common shares in 
1930. 


HAYES BODY 
Detroit, May 11—Hayes Body 
Corporation reports for the quarter 
ended March 31: Consolidated net 
loss after depreciation, interest and 
other charges, $100,597, against $93,- 
335 loss last year. 


HAYES WHEEL 
| Detroit, May 11—Hayes Wheels 
|and Forgings, Ltd., reports for 1931: 
Loss after charges, except deprecia- 
tion, $225,826, against $193,694 loss 
in preceding year after charges, in- 
cluding depreciation. 


DOMINION MOTORS 
Toronto, May 11.—Dominion Mo- 
| tors, Ltd., and subsidiaries for 1931 
jreport loss of $242,751 after taxes, 
depreciation, etc. The report covers 
| operations of the predecessor com- 
pany, Durant Motors of Canada, for 
five months ended June 1, 1931, and 
results of the present company to 
the end of the year. For the year 
| Durant Motors of Canada, Ltd., re- 
ports loss of $150,344 after taxes and 
charges. 


WARREN AXLE 

| New York, May 11.—Warren Axle 
| & Tool omitted the dividend on the 
no-par common stock on which the 
company paid 10 cents a share De- 
cember 1, 1931. 








CONSUMER CREDIT 
MOVE NECESSARY, 
SAYS C. C. HANCH 
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temporarily for tottering banks and 
not to make it possible for the ulti- 
mate consumer to purchase nor- 
mally. 

“People who have no money can- 
not buy and prosperity will not be 
general until credit is extended to 
these people who largely make up 
the buying power of the nation,” 
said Mr. Hanch, 

“Liberalizing credit to the manu-~ 
facturer will not meet the situation, 
as factories cannot afford to turn 
out goods unless there is somebody 
to buy them. The way to resumption 
of employment is to resume con- 
sumption, 

“Paper of the finance companies, 
the specialized commercial banks 
which provide consumer credit, is 
not eligible for rediscount under the 
Glass-Steagall law except by an in- 
volved and cumbersome process. The 
notes given by the finance com- 
panies to banks are admittedly 
among the safest securities which 
they hold, The leading bankers of 
the country support the statement 
that finance companies pay prompt- 
ly; nevertheless, they must pay an 
excessively high rate uf interest be- 
cause their paper is not subject to 
rediscount, which high rate must be 
passed on to consumers. 

“Senator Sheppard of Texas has 
introduced a bill (S. 4454) to make 
the notes of automobile finance 
companies eligible for rediscount. 
This bill should .be promptly en- 
acted. It should be followed by simi- 


(automobile lar legislatiron covering the notes 


of companies financing goods other 
than automobiles, This will give the 
buying public the credit to consume 
the goods which it is possible to 
produce and the producers will in 
turn give employment, thereby en- 
abling the workers to pay their 
debts, thus completing the cycle of 
normal prosperity.” 


STUDEBAKER TRUCK 
NAMES NEW DEALERS 


New York, May 11.—Studebaker 
Truck announces the following re- 
cent dealership appointments: 

Frank West Service Garage, Dan- 
ville, Ky.; Coleman Motor Company, 
Madison, Ind.; Bengey Motor Com- 
pany, Harlan, Ky.; Auto Service 
Company, Ottawa, Ill.; Duncan 
Douglas, Cynthiana, Ky.; Marchese 
Auto Sales Company, Inc., Passaic, 
N. J.; Austin Auto Company, Austin, 
Minn., and Canavan & Kunkel, Los 
Angeles. 


CADY B. DURHAM DIES 
IN MIAMI HOSPITAL 


Flint, Mich., May 11.—Cady B. 
Durham, who rose from a minor po- 
sition in a Buick Motor Company 
shop to vice-president and assistant 
general manager of the company, 
died yesterday in Miami, Fla., after 
an operation for appendicitis. 





















SPARKS from JJETROIT 


Rumor Bugs 


An Early Start 
May Looks Better 


Mrs. Hal Ressler 
Will Will Tell Us? 





Racing Roars 


Chris Sinsabaugh—Detroit Editor 














IKE bees abuzzing come each week of late rumors of 

new models to appear shortly. Soandso is to have a 

light four; Whoosis is to bring out a six smaller than its 

present line to skim the cream in the lowest priced bracket: 

Whichandwhat has a bantam in hand to bait the business 
trap. And so on. 

Few of these whisperings sound logical to one who keeps 


close watch on the automobile weather vane. 
* oe +” 


BUT THERE is one rumor which persists which seems 
to have far more foundation. That is that several of the 
companies are planning to jump the gun and announce 1933 
models in midsummer, so as to be in position to make a 
super bid for fall orders. The stimulus of a 1933 nameplate 


would turn the trick, is the claim. 
+ * * 


THE WAY APRIL production ran, it would not be 
surprising if May exceeds the 190,000 predicted by Auto- 
motive Daily News. When April schedules were laid out, 
they were decidedly conservative, but as the days slid by, un- 
expected orders materially stepped up production, not once, 
but two and three times, in some cases, so that when the 
final count was made some of the companies found they had 
done a rattling good month after all. One big company I 
called on for an estimate a couple of days before the first 
was surprised by a total 3,000 more than it had looked for 
at the time of my visit. 

It should be that way in May, I think. Several com- 
panies, because of the April experience, will wait until the 
middle of the month and then revise the original schedule. 
And it looks as if this revision will have to be upward. 


THERE’S A MRS. J. H. RESSLER now, and I am not 
the Walter Winchell I thought I was, else I might have been 
hinting that one Hal Ressler, Chevrolet publicity contact on 
the Campbell-Ewald staff, was contemplating matrimony. 
For that matter, I was as dumb as Hal’s colleagues in his own 
office, for none of us suspected that the visit he made over 
the week end to Chicago meant that his bachelor days were 
over. 

So I was scooped, but that does not stop me from con- 
gratulating one of my guest column conductors who signed 


a new contract with Miss Sara Elizabeth Cary of Chicago. 
Bd ae te 


ALL OF US who listened to Will Rogers’ broadcast 
Sunday night during the Chrysler-Ziegfeld hour are waiting 
to hear how Will came out with the judge. The humorist 
told us how he was pinched driving his daughter’s Plymouth, 
the charge being in excess of forty miles an hour. At the 
time Will was talking, the court had not handed down a 
decision, but Rogers said the judge had told him he didn’t 
believe the accusation, that he thought the Plymouth could 
not go forty miles an hour. When the case is heard, Will is 


going to prove it can. i 
* 


* 
WITH THE 500-MILE RACE at Indianapolis so close 


Mr. Durham, who was 58 years|at hand, the column conductor was inspired to go look at 
old, was born in New York state and! “The Crowd Roars,” the movie film built around the Hoosier 


came to Flint in 1909. He became} 


works manager of the Buick plant 
and in 1926 was elevated to the vice- 
presidency. He retired three years 
later. He since has been one of the 
technical advisers to the company 
president. 

He leaves his wife and a daughter, 
|Mrs. Louise Durham Witt of Flint. 


OVERSEAS CLUB MEETS 


itwo cars, and at the right moment let go the rope and per- 


classic, and which stars young Cagney. I never saw so much 
automobile racing in one film, and I couldn’t detect one false 
note in the whole picture. i] 

The big shots actually were made at the Speedway last 
September, and, of course, many real race scenes are worked 
in. But the thrill comes when two cars catch fire and go over 
the bank. I learn that the way they did it was to tow these 


| mitted the cars themselves to run wild. It looks like the real 


TODAY AT HOTEL ASTOR | thing. 


| New York, May 11.—An important ! 
|round table discussion of foreign ex- | 


| change will be held at the meeting TRADE GROUPS JOIN | 
of the Overseas Automotive Club at | TO FIGHT GAS TAX | 


the Hotel Astor at noon tomorrow. | 
R. C. Thompson, export manager of 
the Prest-O-Lite Storage Battery| Trenton, N. J., May 11.—Organ- 
Sales Corporation will be the prin-|ized opposition to the proposed’ gas 
)cipal speaker. He will be assisted |tax increase in New Jersey was ar- 
|by George Tiffany, president of the|;anged at a meeting of petroleum 
|club and P. F. Baillet, former presi-|yepresentatives at the Stacy-Trent. 
dent. Luncheon will be served), committee was named to carry 
promptly at 12.15. ithe fight to the Legislature, where 
nae a hearing will be held on the pro- 
posal May 19. 





METEOR MOTOR CAR 
Chicago, May 11.—Meteor Motor} The plan is to add 2 cents to 
Car passed the no“par common divi- |the present 3-cent levy per gallon 
dend due at this time. It paid 10'to meet the needs for unemploy- 
cents March 1, 1932, ment relief. 


Also in attendance at the gath- 
ering were representatives of truck 
owners, the independent oil dealers, 
the Trenton Automobile Trade As- 
sociation, the New Jersey Automo- 
tive Trade Association and the 
A. A. & 

The protest committee includes E, 
E. Clary, the Gulf Refining Com- 
pany; C. H. Whight, Sunoco Com- 
pany; F. N. Brown, the Brown- 
Tattersall Company: Henry Welling, 
the Servus Oil Company; G. J. 
Dunn, Shell Company; W. J. Irvin, 
Standard Oil Company; B. W. 
Hawk, the Texas Company, and R. 
C. Maxwell, Atlantic Refining Com- 


pany, 
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This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


WHAT HAVE YOU GOT TO SAY TO 
THIS, MANUFACTURER, DEALER? 













The following letter has been sent to the editor of Auto- 
motive Daily News by Fritz Eggert of Denver, Col., pre- 
sumably a salesman. This department is open to salesmen, 
sales managers, factory men, dealers and all others interested 
in the problems of salesmen. We shall be glad to have com- 
ments from dealer, factory or other sources on Mr. Eggert’s 
letter, which follows: eg rt a 7 


Say, I see that you are devoting brains he has, and for it he gets his; 


& page each day to the salesmen, in} coffee—and. You can generally see 
your mighty good paper. Now, I|him eating in a hash house on a 
like that. I read a lot of good stuff|borrowed dime. He is bucking a 
in it and I get a lot of baloney. The} game in which the factory has the 


baloney comes, generally, from the|cards stacked “against him. The 
factory men. dealer deals. | 
If you want to get a buck private’s There is not a dealer in this| 


opinion of just where the salesman; country who is satisfied with Iess| 
gets off, read on: than a profit of $5,000 per year.| 

The automobile salesman today is! There is not a factory that does not 
the biggest goof on the row. He is/ think in terms of millions of profits. 


putting in his time, effort and what There are not twenty-five real | 


_ — 








} 
|automobile salesmen in the country 
| who are making a good living today. 


| able to stay with the game today 
'has an income from his wife work- 
| ing, is getting compensation from 
}the government, or is working some 
lracket on the side. 
|hell can’t we look facts in the face 


right? 

| You know 
| automobile salesman is the source 
|of all the factory and dealer profits. 
|If General Motors or Ford or any 
| other factory had to pay their sales- 
| man a living wage while working, 
|they, the factories, would not have 
}cash reserves that make the United 
| States Treasury figures look natural. 


;When the young man comes into} 


| Auto Row to get a job as a sales- 
man, he usually gets it. At first he 
‘thinks he has found a job. He has 
not. He learns the game. He gets 
accustomed to it. 
|he’s on the wrong track, but can’t 
|} get off, because he can’t do anything 
else, 

Here's the remedy: Let the fac- 
, tory pay out of reserves $25 to the 
;Salesman for each new car sold. 
| This over and above the 6 or 7 per 
cent. the dealer pays. Let the fac- 
| tory take this $25 per new car sold 
and buy for the salesman an en- 
dowment insurance policy, payable 
after the salesman has reached 50 





The average car salesman who is 


Now, why in} 
jand then proceed to make things| 


and I know that the} 


Soon he finds | 





THIS DEALER AIDS SALESMEN 
WITH OPTIMISTIC ADVERTISING 


With unit sales increase in every one of the past five 
years, I. Heiman, Chrysler and Plymouth distributor in 
Gloversville, N. Y., is looking forward to 1932 to surpass 


even 1931, the concern’s greatest year. 


In a 
45,425 residents of Fulton county 
Heiman listed “A Record of Achieve- 
ment Unsurpassed,” in which he 
showed unit sales by his concern 
tabulated by months throughout the 
six years the firm has been in 
business. 

Total sales in 1926 were 254 cars, 
while in 1927 sales increased to 703 


units. The following four years 
showed sales as follows: 1928, 845 
units; 1929, 1,039 units; 1930, 1,352) 


units, and 1931, 1,817 units. 
The “great 1931” Heiman year was 


just that—465 units ahead of 1930, | 


and the fifth consecutive year in 
which its unit sales were ahead of 
the previous year. 

In its circular Heiman said: 

‘“Heiman’s gain in the selling of 
Chrysler cars and trucks is phe- 
nomenal. A gain of over 700 per 
cent. in five years. Chrysler owners 
are really satisfied owners. Heiman 
service is true Chrysler service. It’s 
results which count—fair dealing 
does pay, Buy your next car from 
Heiman and see the difference.” 


timistic. 


who puts up his money today for | 


circular distributed to the gang ee i — : 
the greatest ever known and Several 


The Heiman organization is op-| able. 
It believes that the man} lowed. 


| states even repudiated their bonds. 
The next twelve years were pros- 
perous. 

“1857—Every bank in the United 
States suspended payments in cash, 
and industry stopped almost en- 
tirely. Property values fell 25 to 
75 per cent. The sub-treasury in 
Wall Street was stormed and only 
saved by Federal troops. Business 
improved steadily for the next three 
years. 





“1873—Following the failure of 
Jay Cooke & Co., then the biggest 
banking house in the United States, 
the Stock Exchange closed for eight 
days. Commodity prices sank to 
low levels and pig iron could not be 
sold for any price. Five years of 
prosperity followed. 

“1893—Reading, Atchison, Topeka 
& Santa Fe, Erie, Union Pacific and 
Northern Pacific failed for a com- 
bined loss of $2,400,000,000. Union 
Pacific sold as low as $4 a share. 
As high as 360 per cent. was offered 
for call money, with no money avail- 
Six years of prosperity fol- 


“1921—Because Europe was off the 


an automobile has to be optimistic.| gold basis following the war, pes- 
To them it is a matter of selling} simists said ‘prosperity can never 


the buyer two things: first, suffi-/| return.’ 


The following eight years 


cient confidence to go out and buy were the most prosperous in history. 
an automobile; second, to sell him | 
a Chrysler, a Plymouth or a goog | 


used Car. 
“Don’t Sell America Short Now” 
is the slogan that Heiman adopted 


for another confidence-building cir- | 
cular, 20,000 copies of which were | 


broadcast over Fulton county. 
This circular stated: 


Efforts to inject a little confi- | 


dence into the average business man 
or investor meet with the response, | 
“But this depression is different.” 
We grant that some have been so 


much worse. Let’s look at the 
record, says Harper's Investment | 
Review. 


“1837—A great land boom collapse, 
farms sold for 2 per cent. of their 
value and banks suspended specie 
Payments. This was followed by 
two years of prosperity. 





“1841—-Many industries were shut 
down entirely. Unemployment was 


“This is 1932, and they have been 
saying exactly the same thing they 
said eleven years ago, Those who 
laid constructive plans and worked 
them out intelligently during pre- 
vious depressions, have made for- 
tunes as the inevitable improvement 
expanded business values, The same 
thing will happen again and a word 
to the wise is sufficient. Let’s be 
optimistic. Let’s work; let’s talk 
better times. Let’s have more con- 
fidence in each other, Let’s take 
advantage of an opportunity.” 

The 1932 objective of this Chry- 
sler and Plymouth organization is 
to beat the greatest year in their 
history, It’s a habit with them. But 
it takes confi@ence. There’s a lot 
of it in the entire Chrysler organi- 
zation today. It’s something that 
we can all afford to be generous 
with and dispense in large quanti- 


| ties. 
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Retail Salesmen 


[aoe of age. Make this endow- 
ment payable in monthly install- 
ments. Tie no strings to this. For 
each new car sold the salesman gets 
his $25 paid-up policy, payable after 
salesman is 50 years old. Take this 
policy out in a good reliable insur- 
ance company. 

Now, here is the way that would 
work out. The General Motors, for 
|} example, are said to have sold about 
| 143,000 cars during the first quarter 
|} Of this year. At $25 per car they 
| (the General Motors) would have 
divided with the salesmen about 
$3,289,000. Their profits were about 
$8,000,000. Now, then, if the $25 
were paid in now and the average 
salesman’s age is about 30, he (the 
salesman) could count on about $60 
to his credit, payable $25 per month 
after he reached 50 years of age. 

This plan should be over and 
above what the salesman gets rom 
his dealer. The dealer should be 
required to pay not less than 6 per 
cent. on sales, less trade-ins. If the 
factory would do this, they would 
get real work out of the salesman. 
He could look forward to the day 
when he, too, like the factory stock- 
holder, could sit back on 
haunches and cash in on his earlier 
years of work. 

What's wrong with this scheme? 
| Absolutely nothing. Come on, sales- 
|men, let’s put over something that 
will enable us, too, to get a little 
of the velvet out of this automobile 
game. 








his | 
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This Is Your Page 


| CASEY AND WISE VISIT 
NEWARK SHOWROOMS 


Newark, N. J., May 11.—Coinci- 
dent with the special spring exhibit 
|of the new 1932 Pierce-Arrow Twelves 
and Eights at the showrooms of 


| Pierce-Arrow Sales Corporation, 
6-8 Elizabeth Ave., local Pierce- 
| Arrow representatives, several of 


| Pierce- Arrow’s officials visited New- 
ark, including M. J. Casey, assistant 
to the first vice-president, and Karl 
M. Wise, director of engineering, and 
Ab Jenkins, holder of many stock 
car hill climbing endurance records. 


R. A. CONLON EXPANDS 

Buffalo, May 11.—Richard A. Con- 
lon, owner of the Cohocton, N. Y., 
|Garage Company, has purchased the 
business of the Travis-Hendee Mo- 
tors Company in Hornell, N. Y., and 
| will operate both enterprises here- 
lafter. Mr. Conlon will specialize in 
|De Soto, Plymouth and Graham cars 
in Hornell. C. L. Hendee, one of 
the former owners, will remain with 
; the Hornell company. 


FRED PERKINS TO MOVE 


New Orleans, La., May 11.—Fred 
| Perkins of the Capital City Auto- 
mobile Company, Inc., Studebaker, 
Pierce-Arrow and Rockne distrib- 
utor, announces that he will close 
his new car establishment at 829-39 
St. Charles St. and move into his 
used car location at 1746 St. 
Charles St. 
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ean you offer your prospects for 
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NASH 


TWIN-IGNITION ADVANCED EIGHT 5-PASSENGER SEDAN 


133-inch Wheelbase . . . . 125 Horsepower... .5 Demountable Wood 
or Wire Wheels .... Dash- Adjusted Full- Range Ride Control 


Complete Slip-Stream Body with V- 
Radiator and Beavertail Back 


Silent Underslung Worm Drive 
**500,000 Mile Rear Axle” 


X-Dual Frame, Super-Rigid 
Twin-Ignition 

Silent Synchro-Shift Transmission 
Selective Synchro-Shift Free Wheeling 


‘Two Glove and Parcel Compartments 
on New Instrument Panel 


**Finger-tip” Driving Seat Adjustment 


Lower Over-all Body Heights with- 
out Reducing Head Room or Road 
Clearance 


Inside Lock on All Doors 
Centrifuse Brake Drums 
Completely Sound-Proofed Bodies 


Roof Radio Aerial (All Models ex- 
cept Convertibles) 


9 Main Bearings—One on Either Side 
of Each Connecting Rod 


Automatic Centralized Chassis Lu- 
brication 


. 


Aluminum Alloy Connecting Reds 
(Drilled for pressure lubrication) 
Bohnalite 

Aluminum Alloy (Invar Strut) Pis-_ 
tons, Bohnalite 


Extra Long and Extra Wide Bodies 
with Wide Arm Rests 


New Dual Exhaust Silencers 
Inside Sun Visors 

Deep Pile Carpets 
Door-type Ventilators 


Concealed Hood Fasteners 


O finely built, medium priced Eight at anywherenear the price of this 
Advanced Eight, Twin-Ignition, 5-Passenger Sedan at $1595, can 
equal its 125 horsepower and its size. It is another great example of the 
value-giving with which Nash dealeérs are stepping out ahead in 1932. Your 
confidential inquiry will bring you information about available territory. 
Write Sales Manager, The Nash Motors Company, Kenosha, Wisconsin. 


$777 to $2055 


BIG SIX 
116-inch Wheelbase 


SPECIAL EIGHT 
128-inch Wheelbase 





JS. o. b. factory 


121-inch Wheelbase 


ADVANCED EIGHT 
133-inch Wheelbase 


44106) 


STANDARD EIGHT 


AMBASSADOR EIGHT 


142-inch Wheelbase 
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Where We Fall Down 
A* the most outrageously taxed industry and business in 

the United States, there are certain fundamental facts 
concerning our government that it behooves automotive men 
to consider even more than citizens in other fields of activity. 

When the founders of this republic established the form 
of government under which we live, their endeavors were 
largely an experiment. They had little in the way of con-| 
crete experience on which to base their work. The founders 
themselves realized that they were shooting somewhat in 
the dark. Many of the able men who assisted at the birth 
of the republic were vastly dissatisfied with what amounted 
to a compromise among conflicting interests. Benjamin 
Franklin, for one, uttered piercing shrieks against a con-| 
siderable part of the work of the constitutional convention. | 
which set our governmental pattern. 

All this is just by way of comment on the oratory of the 
jegislators who now rise at any suggestion that all is not 
right in the heaven at Washington and roll their eyes in holy 











SALES MANAGERS DEFER 
ACTION ON MODELS 
AND ADVERTISING 


(Continued from Page 1) 


treasurer of Chrysler, who repre- 
sented Plymouth; B. G. Koether and 
S. N. Dubrul, General Motors, and 
Na- 


merce, 
Service managers present included 


representatives of General Motors, | 


Chrysler, Buick-Olds-Pontiac, Hud- 
son, Graham, United Motors Serv- 
ice, Nash, Chevrolet, Hupmobile, 
Cadillac, General Motors Truck, 
Studebaker, Reo and Packard. 


KENTUCKY TRUCK 
LINES OVERTAXED 


(Continued from Page 1) 
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Trade Association News 











Denver Dealers Combat 
‘Used Car Dumping With Ads 


| 





Warning 


Purchasers of used cars are warned 
to be very careful about the respon- 
sibility of firms from whom they buy. 
Many cars are being brought in from 
oil fields and distant states, offered 
by firms and individuals who engage 
temporary quarters. Eleven innocent 
persons just lost their cars because 
they purchased stolen cars unknow- 
ingly. You are protected against 
stolen cars, fraudulent titles, tax liens 
or possible seizure of the car by 


















| 








EDITORIAL DEPARTMENT | 
| 


j}at Harlan. 


| state laws, it is felt that these acts 





fervor at the mere thought of changing the perfect scheme 
left us by the fathers of the nation. 

However, the founders of this republic did leave us a 
reasonably satisfactory form of government, but the whole 
essence of the scheme lay in the assumption that every 
citizen was going to take an active interest in running the 
country. The whole workability of our governmental ma-! 
chine rests on this assumption. 

But, unhappily, the average citizen does nothing of the 
sort. If he votes once in four years for the presidential 
candidates, he considers that he is a good citizen. The 
primaries, which set the stage and actually determine what 
our government shall be, know him not. He passes his right 
to govern over to a class of professional politicians, which is 
scarcely representative, and which, being made up of or- 
dinary human beings, puts its own interests far ahead of 
that nebulous thing known as the public good. 

With professional politicians holding the power of gov- 
ernment in their hands, the inevitable result has been the 
evolution of what may be called “‘the game of politics.” It 
certainly is not a science, and just as surely is not an art, 
and “game” is about the only word with which to describe it. 
The game of politics involves all sorts of tricks and strata- 
gems and subterfuges to serve the interests of the players 
instead of the general welfare. Without knowing it, for 
instance, a large part of the citizens of this country have 
been partly disenfranchised. The assumption of the founders 
of the republic was that each man should be entitled to an 
equal share in the power of government, an equal say in who 
shall rule, and how. At the present time many districts 
representing the votes of say 10,000 people elect congress- 
men, while in others it takes 120,000 votes to do the same 
thing. In one district the individual voter has one-twelfth as 
much actual voice in governmental affairs as the voter in 
another area. If this isn’t partial disenfranchisement we do 
not know what is. This idea of giving one district a greater 
voice in government affairs is just one of the effects of 
the game of politics as it is played by professional politicians. 

The power wielded in Washington by the so-called 
jobbies is another symptom of the “game” of politics. Or- 
ganized minorities by supporting at the Capitol a group of 
special pleaders can exercise a form of political blackmail 
over men elected presumably to serve the interests of all the 
people. By threats of spending money in a congressional 
district to defeat the representative on his next appearance 
as a candidate, these minorities can frequently blackmail 
votes that normally would be cast to serve the welfare of all 
of us. The present tax bill in Congress is an almost perfect 
instance of this, imposing on industry and individuals, 


already suffering acutely from depression, a burden of taxa- 
tion that is positively staggering, and doing this with other 
methods of raising the funds necessary to balance the budget 
lying ready to hand. 

The point we want to raise is this: 
betterment in conditions unti] the people of this country rise 


authorities 
taxes, 





adopted ordinances similar to that | 


Considering ‘the seriousness of the 


should prohibit additional assess- | 
ments by the various towns along 

the routes. For instance, under ex- 

isting state laws the state taxes the 

race tracks, and the cities are pro- 

hibited from assessing additional] li- 

cense taxes for daily operation. 

It is understood that the truck 
lines may be forced to install freight 
depots just outside of many of the 


this seal. 


The Denver Automobile Dealers’ , 
Association is running a series of 
towns putting on special license | Warning advertisements to combat | 


taxes, and unload and pick up at the dumping of used cars in that) 
these points, or have a local truck | territory. The members of the asso- | 
to make deliveries and pick-ups, | ciation have had a sign made up) 
thereby paying taxes on but one |into a big size poster and are placing | 
truck to a town. |it in their used car show rooms. 


| The consolidation of the Buick, 

| Oldsmobile and Pontiac branches in 

BUTLER VICE-PRESIDENT |Denver recently was completed. | 
|R. W. Locy, who was formerly in 

OF ASSOCIATED PARTS | Saree of Pontiac distribution in 
Denver is manager of the new con- 
solidation. He is ably assisted by 
W. W. Winslow and A. A. Martin. 


The Denver dealers expect to hold 


Toledo, O., May 11.—Associated 
Parts, Inc., manufacturer of Red 
Head heaters and AP mufflers, an- | 
nounce the appointment of Ed J.| 





nected with the Toledo Steel Prod- 
ucts Company, joined Associated 
Parts, Inc., last November as sales 
manager. 
DAYTON RUBBER APPOINTS | The following officers were elected | 
690 NEW DEALER OUTLETS 
Dayton, O., May 11 (UTPS).— 
Considerably stepped-up production 
of tires and inner tubes at the plant 
of the Dayton Rubber Manufactur- 
ing Company is forecast as a result 
of the addition of 600 new dealer 


at the regular meeting of the board | 
of directors of the Philadelphia | 
Automobile Trades Association: | 

Guy A. Willey of Guy A. Willey | 
Motor Company, president; John H. | 
Fassitt, Foss-Hughes Company, vice- | 


because of 
and misrepresentation when 
you buy from the established new car 
dealers—who display this emblem. 


Denver Auto Dealers 
Association 


When you buy a used car, 
It is your protection, 


delinquent 







look for 






their usual annual golf tournament 
in July and even as early as this 
much interest is being aroused. 

At the last regular meeting of the 


|Denver dealer association Findlay 


MacFarland, past distributor for 
Buick, and Tom Botterill, Hudson- 
Essex distributor and Bert Hall, Ca- 
dillac distributor were the guests of 
honor. These gentlemen have all 
been in the automobile business in 
Denver for some thirty years. Guests 
of honor told many amusing stories 
of what the automobile business was 
like when the owners of cars were 
lucky to get back to where they 
started from on the same day 


“cS ase Philadelphia Trades Ass’n 
| Elects Officers for 1932 


| president; J. E, Gomery, Gomery- 
Schwartz Motor Car Company, 
treasurer; Adolph Seltz, Teefy- 


Seltz Company, Inc., secretary, and 
W. P. Berrien, executive secretary. 
S. S. Thornton of the Thornton- 
Fuller Automobile Company was 
elected a director. 





outlets to the concern’s field or- 
ganization. The new dealers, 
located in all principal trading cen- 
ters of eight Northwestern and 
Middle-Western states, are those of 
the H. W. Barber Company of 
Minneapolis, one of the oldest and 
largest automobile supply concerns 
in the country, The company’s 
dealers are located in Minnesota, 
North and South Dakota, Montana, 
Wyoming, Nebraska, Iowa and Wis- 
consin. 


NEW DAY-ELDER DEALER 

Jersey City, N. J., May 11.—The 
Phoenix Welding and Machine Co., 
of Jersey City has been ‘named 
Hudson county representative of 
Day-Elder trucks, product of the 
National Motors Manufacturing 
Company of Irvington. Harry Huff 
is president of the company and 
Gordon Thomas is sales manager. 
Display rooms are maintained at 401 
‘Montgomery St., Jersey City. 








and remove politics from the hands of professional poli- 
ticians, and from the status of a game, and make it what the 
founders intended, a true expression of the will of the people. 

Automotive manufacturers and dealers are generally 
leading citizens in their communities. They wield a certain 
power. There is no better way in which they can exercise 
it than by going into politics, not in the sense of becoming 
candidates for office, but in attending primaries, taking an 
earnest part in the nomination of would-be office holders, in 
electing worthy aspirants, and in defeating unworthy ones. 
We may pass laws, create constitutional amendments or 
repeal them, but in the final analysis we shal] not achieve 
real progress until every decent citizen exercises to the full 
the power that our form of government gives him to make 
his voice heard in directing the official affairs of the country. 
A very large number of the present national legislators have 
proved themselves unfit to occupy the positions they hold. 
Many of these misrepresentatives can be retired at the 
coming elections in November. 

If automotive manufacturers and dealers, earning a 
living, or attempting to, from the most abused industry in 
the country are wise, they will forget party affiliations as 
far as congressional representatives are concerned, and make 
sure that any man returning to Washington will favor 
methods of raising money needed for government ether than 
the piling on of further tax burdens in the manner which the 
present Congress seems to relish. We believe that the auto- 
motive industry has power enough in its own ranks to see 
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There-will be no! that the present variety of tax mad congressman becomes a 


rarity in the next national legislative body. 
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| COMING EVENTS | 
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MAY 


Hungary. International 


7-16—Budapest, 
Pair. 
12-13—Cleveland, 0. 


Manufacturers’ 


Gear 
meet- 


American 
Association, 
ing 
14-15-—Atlantic City, 
vention New 
Trade Association. 
16-20—San Francisco, Cal. 


N. J. Annual con- 
Jersey Automotive 
Hotel Jefferson. 
Onited States 


Chamber of Commerce, annual 
meeting 

19-20—Chicago, fl. National Battery 
Manufacturers Association meet- 


ing, Hote] Sherman 

23-28—Chicago, Ill. Radio Manufacturers 
Association, meeting, Hote) Sher- 
man 

JUNE 

Paris, France.—Jnternationa)l Auto- 
mobile Manufacturers Association 
sixth annual Motor Transport 
Congress. 

1- 3—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel 

#-11—State College, Pa. American So- 
clety of Mechanica) Engineers, Na- 
tiona! Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 

20-23—Atlantic City, N. J. American So- 
ciety for Testing Materials, annual 
meeting, Chalfonte-Haddon Hall. 


JULY 
. 8—France. Grand Prix Automobile 
Race 
5- 9—Southampton, England. Commer- 


cial Car Show 


9-10—Belgium. Grand Prix Automobile 
Race 
17—Germany. Grand Prix Automobile 
Race. 
20-22—Llandrindod, Wales. Commercial 
Car Show. 
OCTOBER 


3- 7—Washington, D. C. Nationa) Safety 
Council, meeting. 

3- 7—Buffalc, N. ¥. Nationa! Meta! Ex- 
position, 174th Regiment Armory. 
W. A. Eisenman, 7016 Fuclid Ave., 
Cleveland, director 

8- 7—Buffalo, N. Y¥. Nationa! Metal 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society of 
Mechanica! Engineers, institute of 
Metals and Iron and Steel Divisions 
ot American Institute of Mining 
and Metallurgica] Engineers, Ameri- 
can Welding Society, Wire Associa- 


tion. 
13-22—London, England. Olympia Show. 


















saysS.E.VAN WIE 
Advertising Manager 








..+ Mr. Van Wie continues: “For several years, now, we have 
guided our copy and media selections largely by direct 
coupon returns. 

“This has resulted, we believe, in an advertising series 
many times more effective in securing Cocomalt sales than 
had we worked on opinion or guesswork. 

“Opinion is sometimes right. Coupon checks are at times 
misleading. But in the long run, we cannot help but feel 
that constant checking for results teaches faults and virtues 
that permit constant betterment of Cocomalt advertising. 

“The fact that Dr. Gallup’s check of the number of men 
and women seeing and reading our advertising confirms our 
coupon results is striking evidence that we have been on the 
right path. 

“Whereas Dr. Gallup found that the average double 
column advertisement in Liberty was noticed by 23.5% of 
its women readers, the Cocomalt ad checked was noticed 
by 38% 


5.1%, the Cocomalt text was read by 15% of the women. 


. Whereas the average double column was read by 


“That’s nearly 150% more woman reader interest for 
Cocomalt advertising in Liberty. 

“We first became interested in Liberty because its quick, 
concise, dramatic editorial formula seemed to fit modern, 
hurried conditions where reader attention is hard to get. 
That estimate was confirmed by the fact that more men and 
women voluntarily asked for Liberty than any other 
magazine. 

“We were further interested by Liberty’s strong editorial 
pointing for women. 

“Finally, we tried Liberty and found that its coupon 
returns from mothers entirely lived up to our expectations. 

“The Gallup tests, confirming our theories and our ex- 
periences, are additional evidence as to the thoroughness with 
which Liberty is read—and gets advertising read—particu- 
larly by mothers.” , 


— = R.B. Davis Company => 


No wonder they're gaining 
weight and look wonderful 


Hennes A Year between Paul aod 
Betty, but I've brought them up 
like twins. They're fond of each other 
and always share their candy or toys. 


**So it strikes me funny tosee them be- 
ing greedy about —mi/k, of all things! 
Once they wouldao’t touch milk, they 
hated it so; now they fight for it. 

**I'm delighted, because while they're 
tall for their ages they were underweight 
—and needed lots of milk. Now that I 
mix Cocomalt withit, they drink fite or 
six glasses a day. This extra nourishment 
is doing them worlds of good. They're 
gaining weight and look wonderful." 


So delicious, children beg for it 


Once they hated milk 
1+ NOW they fight for it 
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after glass, it helps to round out their 
arms and legs, to fill out their little bodies, 
to put color in their pale, young cheeks. 
For Cocomalt adds 70% more mowrishment 
te milk. Every glass your child drinks is 
equal to almost two glasses of plain milk 
—thus supplying the extra proteins, cat- 
bohydrates and minerals so valuable ia 
promoting healthy, scurdy growth 
Contains Vitamin D 
Cocomalt also contains Vitamin D— 
that essential element produced by sum- 
mer sunshine, Vitamin D helps to ward 
off rickets and to build strong bones 
and teeth 
Special trial offer—send coupon 
Cocomalt comes in powder form, to mix 
with milk. 44 Ib., 1 Ib. and 5 Ib. family 
size, At grocers and drug stores. Or mail 
coupon and 10c for trial can 





allup’s high rating for Cocomalt 
advertising in Liberty confirms our 


coupon results” 







Dr. Gallup rated Cocomalt 
advertising ashaving nearly 
150 per cent more reader in- 
terest than the average. He 
rated this particular adver- 
lisement in Liberty more 
than twice as high as @ 
similar advertisement in 
another magazine. Coupon 
results verify the Gallup 
ratings .... Thisis typicat 
of a series of Cocomalt ad- 
vertisements effectively 
reaching Mothers through 


This mother’s story has many parallels 










BR Name ..-.--------enenere-neee 2000 
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Tue GALLUuP TEsTs were made last sum- 
mer by Dr. George Gallup, Professor of 
Journalism and Advertising at North- 
western University. They consisted of 
interviews with nearly 4,000 readers of 
the current issues of the 4 mass weeklies. 
The readers were conducted through 
their magazines page by page. Each 
editorial and advertising item was 
checked to determine whether or not it 
had been seen or read. Half of the work 
was done under the official observation 
of the Association of National Adver- 
tisers. 

Summarizing the results, not only 
were a greater number of Liberty’s edi- 
torial pages found read, but a greater 
number of its advertising pages. 

The average page advertisement had 

“stopped”’: 
o% more men than in Weekly A 


5% more men than in Weekly B 


Even children who detest milk are won 
over by the rich, creamy, chocolate fla- 
vor goodness of Cocomalt. And glass ocoma 


EG0EE REFRESHING! 


R. B. Davis Co., Durr. EE-7, Hosoxaw, N. J. 
I am enclosing 10c. Please send me « trial-size can of Cocomalt 


Address... sc csgaiaiamensananestataaneesetnetee 


' 
1 ADDS 70% MORE E NOURISHMENT TO MILK 





Liberly in 1932. 





ee 





' 
' 
' 
' 
' 
' 
a 
' 
' 
' 
3 
yO 


85°; more men than in Weekly C 


73% more women than in Weekly A 
33% more women than in Weekly B 
154% more women than in Weekly G 


The extra “woman” interest (see above) 
is responsible for the success of many 
Liberty advertisersappealing towomen, 

If 15% to 154% greater reader inter- 
est seems worthwhile to you in times 
like these, investigate further. ““Amer- 
ica’s Best Read Weekly” carries ‘“Amer- 
ica’s Best Read Advertisements.” If 
your Company is not already among the 
group which has contributed to Lib- 
erty’s 46% increase in lineage over the 
last quarter—perhaps you will wish to 
learn complete details of the develop- 
ment of this new advertising opportu- 
nity. For a copy of the Gallup Report, 
write to Liberty, 420 Lexington Ave- 
nue, New York City. 


.America S BEST READ Weekly 


| Liberty. 





Car Dealer’s Stocks Exempt 
Under Pending Senate Bill 


(Continued from Page 1) 





should come close to depleting the 
present siocxs. May new car regis- 
trations in 1931 totaled 247,727 units, 
so that allowing for a decline 


per cent. for the 
should reach 148,647 units, 
does not anticipate the 
crease in Ford Sales. 

As @ result if the new tax sched- 
ule does not become effective before 
June 1, and if the entire May pro- 
duction has been absorbed by deal- 
ers before that time, the dealer will 
not 
tax in his sales before July 1. 
the other hand, if the Treasury 
Department grants a further stay 
in the imposition of the taxes upon 


and this , 
likely in-— 

















of 40; 
month the total | 


actually feel the effect of the) 
On |} 
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the manufacturer, the dealer may 
find that he will not be calle@ upon 
to pay taxes on his sales until the 
latter part of August. 
{| Discussions of what disposition is 
to be made ni cases where dealers 
have already placed large orders 
with their manufacturers for deliv- 
ery in consignmenis are still being 
held with officials of the Treasury 
Department, 

The workings of this bill are some- 
what different from the previous 
| excise tax bill which was repealed 
in 1925. When that bill was finally 
withdrawn, dealers were given re- 
| bates on all cars still on their floors 
|for which tax had been paid and 
| the car not sold. This would seem 


155 W. B. 





















to set a precedent in the present 
case, since the pending tax is a 
manufacturers’ sales tax rather than 
a retail sales tax and will not apply 
to cars already sold by the manu- 
facturer prior to its passage. 

The method of coliecting the new 
tax, as previously stated, is still to 
be worked out by the Treasury De- 
partment, which will co-operate with 
automobile manufacturers and parts 
makers to this end. It is thought, 
however, that tax will be paid to 
the government by the manufac- 
turer direct. This sum will then 
undoubtedly be passed on to the 


dealer, to be added to the delivered 
price of the car and _ collected 
eventually from the consumer. Of 


course this is conjecture, but under 
the present volume it would seem 
unlikely that the manufacturer or 
dealer can absorb any part of the 
tax in view of the increased sales 
resistance that the new tax will 
offer. 
the tax will be included in the ad- 





HUDSON—8-cyl. 126 W. 





It is also quite likely that | 





vertised delivered price of cars if 
the pending plan-to use delivered 
rather than f. o. b. prices in adver- 
tising is adopted by the sales man- 
agers committee of the National 
Automobile Chamber of Commerce. 


Some interesting developments are 
likely to follow the imposition of 
this tax, particularly if the thirty 
day grace period is granted to 
manufacturers. In this case it is 
probable that many manufacturers 
will step-up schedules in order to 
get as many cars under the barrier 
as possible. This would no doubt 
result in a sharp increase in pro- 
duction during June, providing deal- 
ers are in a position to take the cars 
off the producers’ hands before the 
tax would become effective. This 
increase in production may give a 
brief stimulus to employment which 
would in turn be reflected in in- 
creased purchasing power, thus bol- 
stering the summer and fall selling 
period. 

Rumors are now rampant that 
some manufacturers are considering 





PACKARD—8-cyl. 137 




















the advantages of shooting new 
stuff during the summer period in 


an effort to stimulate sales. If these 
rumors have foundation the pending 
tax imposition may play a big part 
in the manufacturers’ decision 
either to shoot earlier or to abandon 
the plan altogether. 

Summing up the entire result of 
the imposition of the tax on auto- 
mobiles and parts, as it affects the 
dealer, it is not over-optimistic, per- 
haps, to assume that the tax will 
have little retarding cffect during 
the next few months. If the dealer 
has any success at all in pointing 
out to the thrifty buyer that he will 
save money by buying now, there is 
even likelihood that the tax threat 
may spur sales during the summer 
months. Naturally, when the tax 
does become effective it will be a 
sales deterrent, but by that time in 
all probability elections will be over 
and we may hope for more settled 
and less disorganizing activities in 
| Washington than have obtained 
during the past several months. 





ROCKNE—6-65. G-cyl. 110 W. 


CURRENT PRICES OF PASSENGER CAR MODELS 








URN—8-cyl. 127 CHRYSLER IMPERIAL—%8- cyl. 
Business Compe steinis Phaeton Se dan.1,195 r “te wie or weed ° og gooey 2 sen nee omele 3 _ sedan Standard Models 
s e.. .O45/5 oti edan.1,197 ’ y ’ ; , . 275: Speci ts 1.295 20r oupe ...2,595.7 Sedan ........ 
5 2-dr. Brougham.995, Speedster 1:193 wheels) 1,925! wheels) agg SO Ge... Sere Sates. ..1008 te 2°650'5 Spt. Phaston .. 2 Coupe 585/5 Sedan .......... 635 
4 Full Sedan... 1,015.7 Sedan (136 $ Sedan (Swire or | HUDSON—8-cyl. 132 W. B. 2-4 Coupe Road- (7 Sedan Lim. ....2.985 Coach 595|Conv. Roadster... .675 
Cus. Type Cabri.1,095' W. B.) 1,245 wood wheels). 1,945 Major Series Sec aceideh 2,650/5 Con, Victoria. 3195 * COUPE --+-620;Conv. Sedan...... 695 
AUBURN—8-cyl. 127 W. B. CHRYSLER IMPERIAL—8-cyl. 146 W. B. Touring Sedan. .1,445'Club Sedan......1,495 5 Sedan ........ 2,685!5 Con. Sedan. ROCKNE—6-65. 6-cyl. 110 W. B. 
Custom 8-100 Dual Ratio Models Custom Models Brougham ..... 1,495'7 Sedan ......... 1,595 5 Coupe ........ 2,745) De Luxe Models + 
Business Coupe .1,115\/5 Phaeton Sedan.1,395 . ° ' . HUPMOBILE—216. G-cyl. 116 W. B. PACKARD—38-cyl. 142 W. B. 2C ....63015 Se : 
§ 2-dr. Brough. .1,1 s 1,395 ° “= ose. ——— - erly pene 5 Phaeton ....... 795.Com. Coupe.......895 De Luxe Eight Coach. Pet erene: . 640) inion meadnies. “70 
fo bone oe br + 7 1.443 , Wood wheels) 2,895 wheels) .......3,295 4 Roadster ....... 795'5 Sedan ........ -895 2-4 Coupe ..8,15015 Club Sedan 5 2 Coupe ......... 665'Conv. Sedan...... 740 
us. Type Cabri. . “**” 7 Sedan (6 wire or '§ Phaeton (6 4Con. Cabriolet. .895) 5 Sed 3/245) ouri ROCKNE—6-75. G-cyl. 114 W. B. 
AUBURN—Il2-cyl. 133 W. B 5 5 Sedan ......% 3,245|7 Touring ..... I 3 . 
N=is-cyl. . ° wood wheels).2,995, wire or wood HUPMOBILE—222. 8-cyl. 122 W. B. 2-4 Coupe Road- |5 Spt. Phaeton .3, Standard Models 
12-160 Standard Models 2-4 Con. Coupe |. wheels) .......3,395 9 goune (R.S.)..1,295 5 Victoria 1.360 . Ster .. .-..-. 3,250/5 Con. Victoria. .3,825 51 . 
Business Coupe. 1,485/Cus. Type Cabri.1,595 Roadster (6 5 Con. Sedan (6 p els < eee ws eevee 5 Phaeton *"R'290'5 Con. Sedan .. 3.895 2 Coupe 685\Cony. Roadster... .775 
5 2-dr. Brough. . 1.4955 Phaeton Sedan.1, wire or wood | wire or wood © SOGRB «20.0... 4,006 Cab. Roadeter.1.305 5 couse (mn. 6.) .2,2001 4 Coupe ... 720|\Conv. Sedan...... 795 
4 Full Sedan.... s i Spedester 1,695 wheels) . 3,295! wheels) 3,595 HUPMOBILE—226. 8-cyl. 126 W. B. PACKARD-—-8-c lL WtsW. B 5 Sedan 725| 
AUBURN—Il?2-cyl. 123 W. B. CORD—s-cyl. 137'¢ W. B. 2 Coupe (R.S.)..1,595)5 Victoria ...... 1,660 q ips ‘ ; : ROCKNE—6-75. 6-cyl. 114 W. B. 
Custom 12-160 Dual Ratio Models Sedan ..........2,395|Cabriolet ..... .2,495 5 Sedan --1,595'2 Cabriolet Road.1,695 _ — oe ee De Luxe Models 
Business Coupe.1,645|Cus. Type Cabri.1,795 Brougham ..... 2,395 Phaeton Sedan. 2,595 LA SALLE—Y-8. Series 345 B. 130 W.B. ‘ Sedan .......3 3,195|7 Sedan Lim ...3,695 9 COORD  sksvcivun 730|Conv. Roadster... .820 
5 2-dr. Brough. .1,695|5 Phaeton Sedan.1, R95 DE SOTO—6-cyl. 113 W. B. Fisher Bodies PACKARD—8-cy!. 12734 W. B. BOE eo inn siae 7165|Cony. Sedan.. 840 
4Full gp Rage ae : a 1,895 Standard Models SOS ecceses 2,395: 2 Con. Coupe ...2,545 Light Eight PP ade cansas 780) 
STIN—4-cyl. 75 W. B. 2 . 5 Sedan ........2,495;5 Town Coupe..2,545 5Sedan ....... 1,750/2-4 Coupe Road- STUDEBAKER—‘-cyl. 117 W. B. 
7 395 2 Bus. Roadster...675|4 Coupe (R. S.)...735 , Pp ‘ 
Fede eee. ee Bhanilard’ Goupe.’.398 2Bus. Coupe... ..60615 -Eeepieenahi 775 LA SALLE—V-8, Series 345 B. 136 W.B. 5 Coupe Sedan .1,795! ster .......... .795 2 Coupe .......... 8404 Regal Coupe... ..995 
BUICK. ; 3 oyt. 14 W. B 5 Brougham ..... 695'5 Phacton ........ - Fisher Bodies 2-4 Coupe (R.8.) . 1,795 oo Rasewew's:s oes Regal St. Regis 
, _s ® ° - n 4 — - — 9. 2 . i “* . 
Models 32-50 e DE SOTO—6-cyl. 113 W. B. 5 Town Sedan. .2,645|7 Imperial ...... 2,795 PACKARD—Twin Six—12-cyl. 142 W. B Sougiim 915.5 Beant medan Les 
2 Business Coupe .935)4 Con, Cp. Rast.. 1,080 Custom Models TSedan ....... 2,645) |p On peal Seale Gren toda” Stee S$ SGOR.........- IPE meee COM. 
BO nixviced ons 995'5 Spec. Sedan....1,080 4 Roadster ....... 775! 2-4 Con. Coupe... .845 LINCOLN—8-cyl. 136 W. B. 2-4 Coupe Road-' ($8 t Phaeton 4600 4Con. Roadster..915|_ Roadster ..... 1,020 
4 Spec. Coupe. ..1,040/5 Con. Phaeton. .1,090 Custom Coupe.. ..790'5 Con Sedan.. 975 Standard Models z , : pn. Victoria. .4°325 2 Reel Coupe. .. .945'5 Regal Con. 
5 Vie. Coupe. ...1,060'5 Spt. Phaeton...1,155 5 Sedan ieee acne 2.900! 2 Coupe omen a eole Gone Segtort. «4.333 5 Con. Sedan.....985' Sedan ........ 1,090 
BUICK—8-cyl. 118 W. B. DE VAUX—6-eyl. 114 W. B. 4 Phaeton LIT'3'0001 5 Victoria 2.22. 3'200 5Coupe .......3,850/ ’ pti STUDEBAKER—8-cyl. 117 W. B. 
Models 32-60 ‘iii _.....,. 723'Custom C Town dan 17 Sedan ..... 3 ca Bien SO aw y 
2 Bus. Coupe... .1,250'5 Sedan 1.310 Standard Coupe "I ‘R. s.) ee ae gS 8 eee 3,100 7 Limousine aon Sule Hamdd-c78. 161 W. DB. mere oe 
4 Spec. Coupe...1.290/5 Con. Phaeton..1.310 (R. §.)........ a35\Custom Sedan... 45 5Sedan ........ 3.200 7 Sedan ....00.- 3,995|7 Sedan Lim....4,195 2 Coupe ........ 980|4 Regal Coupe. ..1,135 
4Con. Cp. Rdst.1,310 5 Spt. Phaeton..1,390 Standard Sedan..775|Con. Cus. Coupe. .895 LINCOLN—12-cyl. 145 W. B. PEERLESS—8-cyl, 125 W. B. = ate a = _o 155 
BUICK—8-cyl. 126 W. B. DODGE—6-cyl. 11415 W. B. Standard Models De Luxe Master ronstan . .1,050)5 Regal’ Sedan. ..1/158 
Models 32-80 - D. L. Models 4 Spt. Phaeton .4,300;4Spt. Phae. (Ton- 5Sedan ....... 2,320/Club Sedan ,....2,370 5Sedan_ ....... 1,050|4 Regal Con, 
5 Vic. Trav. Cp.1,540\|5 Sedan ..... 1,570 2 Business Coupe (5 Sedan (5 wire 7 Spt. Touring..4,300; neau cowl)....4,500 2 Coupe ..2,320'Cabriolet ....... 2,430 4Con. Roadstr..1,050| Roadster . -1,155 
BUICK—8-cyl. 134 W. B. (5 wire or wood |” ‘wheels & Coupe ....... 4,400,5 Sedan ........ 4,600 PEERLESS—8-cyl. 138 W. B 2 Regal Coupe. .1,085/5 Regal Con. 
Models 32-90 wheels. R. M.).795| F. W.).......859.50 4 Town Sedan a 4,700 . it as 5 Con. Sedan...1,125| Sedan . -1,230 
7 Spt. Phaeton. .1675 5 Club Sedan....1,820 2 Business Coupe \2-4 Coupe (RS) (2 or 3 win.).4,500 7 Limousine ....4,900 Be Lane Custom STUDEBAKER—8-cyl. 125 W. B. 
4C’try Club Cp.1,740/5 Con. Phaeton..1,830 (5 wireorwood | 6 wire or wood LINCOLN—1I2-cyl. 145 W. B 5 Sedan ....... 2,985|7 Sedan ........3,135 Commander Models 
5 Vic. Coupe....1,785|7 Sedan .........1,955 wheels, | wheels, 2 F.W.).865 Custom Models 5 Club Sedan ..3,035!7 Limousine 3,335 
4 Con. Cp. Rdst.1,805,7 Limousine .....2,055 1 FP. W.).....809.58.5 Sedan (6 Dem. PIERCE ARROW—534. 137 W. B 4Coupe ........ 1,350!/5 Regal Sedan. . 1,550 
5 Sedan ........ 1.805 2 Business Coupe | wood or wire 2Con. Road. (R.S.) |5 Con. Sedan Oe 4Con. Roadstr. 1, 445|/4 Regal Con. 
CADILLAC—V-8, Series 355 B. 134 W. B. (6 wire wheels | wheels, 2 F.W.).875 , Le Baron ....4,600! Dietrich 6,400 5 Club (6 Club Sedan 5Sedan ....... 1,445|_ Roadster .....1,550 
‘ » Series dun e ae . = ) * gon! : > 2 Coupe 5 Spt. Berline, Brougham ...2,850/5 Tourer ...... 5 St. Regis 15 Con. Sedan 1,560 
Sy Weleccee .825/5 Sedan 5 disc 8 weedy 
Fisher Bodies 2-4 Coupe (R.S.) wheels, R. M.)..885 . (Dietrich) ...5,000/ Dietrich ......6, 500 5Sedan ....... 2,985/5 Club Berline .. Brougham .1,445!5 Regal Con, 
2 Coupe ........2,795/2 Roadster ......2.895 " 5 wire or wood 2-4Con. Coupe | = 2 Coupe, 2 Spt. Roadster, 4Coupe ....... 2,985/5 Spt. Phaeton. . 4 Regal Coupe..1,455; Sedan 1,665 
5 Stan. Sedan...2,895'2 Con. Coupe... .2,945 wheels, R> M.)..835! (5 wire or wood Judkins ..... 5,100' Murphy ......6, 0 4Con. Coupe {5 Con. Sedan 5 Regal St. Regis | a 
CADILLAC—V-8, Series 355 B. 140 W. B. 5 Sedan (5 Dem. | wheels, R. M.)..895 2 Some SS.) aco 7 Brougham, om Roadster . 3,100 Brougham 1,550, 
is : wire or wood {2-4Con. Coupe  , wielricn ,..... \ FUND oo eeeeee te PIERCE A —54. 142 W. B. ; 35 . 
5 Coupe bt TSedon 3,145 Wheels, R. M.)..845| (6 wire or wood 2 Coupe (R.8.) -,, -own Brougham, 7 = 7 STUDEBAKER—S- = © e. & 
5 Stan. Phaeton.2'995/5 Spt. Phaeton. .3.245 wheels, 2 F.W.).925 . ‘Judkins ..5,350! Willoughby ...7,100 7 Sedan -3,185/7 En. Dr. President Models 
5 Spec. Sedan...3,045,7 Imperial .... 3.295 DODGE—8-cyl, 122 W. B. —, accel ee, eS TERRE nn. S608 Limousine ...-3,400 4 oeune ....... 1,690/4 State Con. 
5 Town Sedan...3,095.5 A. W. Phaeton.3,495 D. K. Models ¢ tiiies Saene —oT is , 7.200 PIERCE ARROW—53. 137 W. B. 5 St. Regis | Roadster ..... 1,855 
5 Spec. Phaeton.3,095| 240 ne) = aden Om Willoughby ..5,900 5 Town Cabrioiet | 5 Club |5 Club Sedan ...3,950 Brougham .1,750|5 Con. Sedan ..1,880 
CADILLAC—V-8, Series 355 B. 140 W. B. ““7~OUPC Ks. |5 Sedan 6 Dem. 5 . Brougham ...3,650/5 Tourer ........ $3,950 5 Sedan. ....... 1,750|7 Sedan ........ 1,8 
* . (5 wood or wi | wood or wir 5 Con. Victoria, | Le Baron - 7,400 S x 
, re e ‘ | BS BeGOM .icccect 3,785\5 Club Berline ..4,150 4Con. Roadstr.1,750|5 State Con. 
Fleetwood Bodies wheels, R.M.). 1,115! wheels, Waterhouse .5,900/ 150 4 State C 1,795; Sed 1,985 
ite, =" ica 3,395'5 Town Cabriol. .4,095 5 Sedan (5 Dem i 2 Ww.) 1.180 3 = 4Coupe§  ....... 3,785'|5 Spt. Phaeton. ..4, 15 ate Coupe...1, an +n 
5 Town Coupe...3.395 7 Town Cabriol. .4.245 wood or wire. 15 feta ieee’ MARMON—8-125. 125 W. B. 4Con. Coupe 15 Con. Sedan....4,250 5 State St. Regis 7 Limousine . .1,990 
7Sedan ........ 3545 7Lim, Brough...4,.245 wheels, RM) 1.145), a and whaelk, Standard Models Roadster . .3,900) : Brougham ...1,855)7 State Sedan...1,995 
7 Limousine ....3,745! 5 Coupe (5 wire | 2F. Ww.) “1,180 5 Sedan (5 wire 12 Con, Coupe (5 PIERCE ARROW—33. 142 W. B. 5 State Sedan. ..1,855|7 State Limous. .2,095 
CADILLAC—V-12. Series 330 B. 134W.B. wheels, R.M.).1,145;2-4 Con. Coupe..1,185 wheels) ...... 1,395! wire wheels)..1.445 7Sedan .......! $,985|7 En. Dr. STUTZ—6-cyl. 1271% W. B. 
Fisher Bodies 2-4 Coupe (R.S.) |2-4 Con. Coupe 2Coupe (R. S.) (5 | 7 Tourer 4,250! Limousine ... .4,250 LAA Series 
2Coupe ........ 3,495'2 Roadster . 3.595 (6 wire or wood | (6 wire or wood wire wheels). .1,395 PIERCE. ARROW—52 142 W. B. SMeGae ..cccce 1,620i2 Coupe ........ 1,620 
5 Stan. Sedan. .3,595\2 Con. Coupe....3.645 Wheels, -,| Wheels. as. MARMON—8-125. 125 W. B. a SOWIE. Seccssas 1,620/Club Sedan .1,620 
CADILLAC—V.1%. Series 330 Be ite WB. 2 F- W.)...... 1,150, 2 F. W.)..... 1,220  & Se 5Sedan ...... 4,295'5 Club Berline ..4,600 STUTZ-S-eyl. 13444 W. B 
Fi ESSEX—6-eyl. 113 W. B. » Same Ste 5 Club Sedan . .4,400/ oe Eee ws © 
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CLEAN Alm To CARBURETOR 


THE DONALDSON COMPANY, INC., St. Paul, Minn., is marketing 
the Donaldson oil-washed air cleaner for trucks, buses, power units 


and passenger cars. 
instrument, passes through an oil 


In this device the air enters the bottom of the 


reservoir and oil sprays above the 


reservoir and between oil-covered screens to remove the dirt and other 


foreign 


matter 


Acoustical Treatment of 


Automotive Problems 


By WILLIAM JACK 
Burgess Battery Company, in a 
paper delivered before the Pitts- 

burgh Section, S. A. E. 

In approaching a subject such as 
this, many things can be said of the | 
need for an acoustical approach. 
Noise, more and more, is coming to 
be recognized as an unwanted factor 
in modern life. Being studied ex- 
tensively from many angles by many 
types of investigators, the subject 
of automotive acoustics in the past 
few years has become of increasing 
importance, and the major investi- 
gations along such lines have yielded 
some interesting results. The time 
is now past when noisy operation of 
mechanisms can be waved aside as 
unimportant. In practically all 
cases, noisy operation is indicative 
of insufficient engineering and inef- 
ficient performance of the mech- | 
anism. 

While internal combustion en-| 
gines can operate efficiently with 
a noisy exhaust, they cannot be said 
to be performing under the best 
conditions demanded by modern de- 
velopments. The old ideas that by- 
passes and cut-outs in exhaust lines 
are necessary to give full perform- 
ance, are now obsolete, and the en- 
gineer who sacrifices noise to obtain 
power, or who scrifices power in 
the interests of quiet operation, is 
not realizing some of the newer de- 
velopments in the field of noise 
control. 

With the newer knowledge in 
acoustics which has been developed 
in the past few years, engineers can 
avail themselves of methods of noise 
control which have heretofore been | 
lacking. The development of this 
knowledg an? its practical applica- | 
tions is most timely, as it coincides | 
with the present demand for power- 
ful and quiet operation. 

An automobile is a complex 
structure, and, acoustically, can be 
treated from several angles. The 
primary sources of vibration are in 
the engine itself, due to its torque 
reaction and the pulsating gas flow 
into the cylinders and out of them. 
From the standpoint of a noise dis- | 
turbance which the occupants may 
hear, vibrations in the engine are} 
relatively unimporiant until the vi- 
brations reach such a frequency that 
other parts of the car vibrate in| 
sympathy. Torque reaction, for in-| 
stance, is always present, but it 
makes itself felt as unpleasant vi- 
bration, and often as noise in the 
car when the reaction coincides with 
a secondary natural frequency, such 
as the frame supports. When this 
occurs, good vibration coupling is 
obtained and an amplified vibration 
inside the car is felt. Vibration of 

















| and below an average. 
iticularly interested in sound waves 
jin air. 


/asS a wave motion and the 


| about 


a panel unde~ these conditions will 
usually set a relatively large amount 
of air into motion, and air-borne 
sound will result, which will be 
heard by the occupant, and is gen- 
erally termed as unpleasant. 

To summarize the sources of 
noise: 

(a) Disturbance due to rotation 
of engine, torque reaction, gas flow, 
intake and exhaust, fan. 


(b) Gears, transmission, timing, 
differential, valves. 
(c) Tires. 


(d) Wind currents. 

Tire noises are due to the vibra- 
tion set up in the tire itself and 
to the windage disturbance around 
the wheel. Considerable work on 
quieter tread design has been done, 
with some worthwhile results. In- 
vestigators have developed treads 
of fairly good non-skid properties 
which do not have the recurrent 
periodic impact on the pavement 
which most symmetrical treads 
give. Wind currents are set up from 
air disturbance caused by moving 
an imperfectly streamlined body 
through the air at speeds high 
enough to cause burbling flow. 
Streamlining reduces the air dis- 
turbances and the noises which the 
disturbances cause. 
FUNDAMENTALS OF SOUND 

Sound is a pressure disturbance in 
a medium which alternates above 
We are par- 


When a tuning fork vibrates 
at 512 dout’: vibrations per second, 
it sets up a compression of the air | 
ahead of it and a rarefaction be- | 
hind it; 512 compressions per second 
move away from the source with} 
a speed of approximately 1,100 feet 
per second. It is propagated entirely 
actual 
translation motion of the air par- 
ticles is minute. The motion of the 
air particles is back and forth in a 
direction parallel to the propaga- 
tion of the wave. The actual acous- 
tical energies present in sound 
waves are rather small. The range | 





of ordinary conversational speech is | vestigated by using pure or complex | scription is for one type of pick-up 


ten microwatts. Vibrating | 
systems have great difficulty in | 
transmitting their energies to the | 


air, as the coefficient of coupling | under investigation. The reading of | have extensive applications in elec- 


is small. The average acoustical | 
efficiency of a good loud speaker is | 
in the neighborhood of 3 per cent. | 
A sound, as we hear it, has three | 
characteristics—intensity, frequency | 
and quality. Intensity is a measure | 
of the displacement which the air | 


particles undergo when the sound | 


| NEW WEAVER LINE 


wl anen 


Announcement is made by the 
Weaver Manufacturing Company of 
a brand new line of garage jacks, 
embodying important improvements 
in design to meet every demand of 
modern service. Some of the fea- 
tures claimed for these new jacks 
are quicker and easier operation, 
ability to handle the new, low swung 
cars, increased range of lift and in- 
creased ruggedness of construction. 

The line includes the Weaver bull- 
dog jack (mechanical), lo-hi-draulic 
jack and all-purpose jack. An im- 
portant feature of the three jacks is 
a quick acting foot lift, which quick- 
ly raises the saddle to the load and, 
in the case of the two hydraulic 
jacks, is sufficiently powerful to 
raise passenger cars without the use 
of the long handle. 


The bulldog jack is designed for | 


passenger car and light commercial 
car service. Capacity conservatively 
rated at 5,000 lbs. Range of lift, 47% 
to 16 in. Handle operates in any of 
three positions with short stroke. 
One-piece front housing and heavy 
side bars insure rigidity. Working 
parts inclosed for protection—ideal 
for car washing. Easy to steer by 
pivoting on rear casters. Spring 
balanced handle. Steel or cushion 
wheels. 

The lo-hi-draulic jack is designed 
for passenger car and light com- 
mercial car _ service. Easily lifts 
loads to 6,000 pounds. Range of lift, 
4% to 20 inch. Lowering controlled 
by convenient lever on handle, Foot 
operated safety lock. Handle easily 
locked to facilitate steering. Long 
frame and handle make it easy to 
reach any axle. Pivoting hydraulic 
cylinder eliminates. side thrust. 
Spring balanced handle. Steel or 
cushon wheels. 

The all-purpose jack is designed 
to meet every. jack requirement— 
20,000 pounds lifting capacity for 
heavy trucks and buses; quick act- 
ing hydraulic foot lift quickly raises 
saddle to load and easily lifts pas- 
senger cars. Range of lift, 6 to 24 
inches, 





given air particle undergoes. Quality 
is a term used to differentiate be- 
tween two complex sounds of the 
same dominant frequency and which 
may also be identical in intensity. 
We 
measure of wave form. If a sound 
wave is photographed in a way de- 


scribed later, we find that a tyning | 
fork, for instance, will give rise to| 


a sound wave having approximately 
the characteristics of a sine wave 
regarding intensity and time. All 
pure sine waves have the same 
quality. Sound waves from differ- 
ent instruments said to be playing 


the same note vary in quality and | 


consequently in photographed wave 
form. It is by variation in wave 
form that the ear is able to dis- 
tinguish between a violin and a 


flute playing the same note. In! 


musical instruments, particularly 
the violin, quality is governed by 
the amount of overtones which are 
superimposed upon the fundamental 
wave form. When any overtone is 
superimposed on the fundamental, 
the wave form departs from a pure 
sine wave characieristic, 

Sound may 
tively and subjectively. The sub- 
jective measurement has many 
uses, but it is not as fundamental, 
however, aS a measurement by pure 
instrumentation entirely independ- 
ent of the personal equation of the 
listener. 

Audiometers, as they are called, 
have been developed which measure 
the masking effect of the source in- 


tones of various frequencies. The 
intensity of the controlled sound is 
raised until it masks the sound 


the instrument is the amplifier set- 
ting of the masking noise, but the 
point of masking is dependent upon 


the acuity of hearing of the listener,|nating current, instead of going to | 


which varies from hour to hour in 


one person, and also, of course, from | ing element in the oscillograph, The | P&-ny. 


person to person. 
The acoustimeter type of measure- 





speak of quality as being a'| 


be measured objec- | 
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New Automatic Heater 





{ Ginna 
Designed to eliminate unneces- 
sary drain on batteries, a new heater 
switch which automatically turns | 
any hot water heater motor off and! 
on, has recently been announced by 
the Delta Corporation, Detroit, Mich. 
Simple in construction, with only | 
one moving part, it is claimed to be 
positive in action at all times. 

The Delta thermal switch is stated | 
to have many advantages. First, it 
stops battery drain if the heater 
switch is accidentally left on. Sec- 
| ondly, it prevents accidental useless 
operation of the heater, due to tam- 
pering of the switch by children and 
|others. Thirdly, it saves juice, since 
| the motor does not start until the 
water is sufficiently hot to have a 
warming effect. 

This switch is operated by the 
j temperature of the water contained 
in the heater radiator. When the 
water temperature falls below, 100- 
110 degrees Fahrenheit, the switch 








ations in listeners. It consists of 
three essential parts: (1) a pick-up 
device, usually a condenser micro- | 
phone, for the pressure disturbances | 
in air; (2) a specially designed am- 
plifier circuit, and (3) a sensitive 
measuring device. 


During the passage of a sound 
wave the pressure alternates above 
and below its normal value in the 
medium. The maximum amount by 
which the pressure varies from nor- 
mal is the pressure amplitude. This 
pressure variation impressed on the 
microphone diaphragm vibrates it 
with the frequency of the sound vi- 
bration and with an amplitude pro- 
portional to the sound amplitude. 
The motion of the diaphragm cre- 
ates a small voltage proportional 
to the souhd amplitude. In one 
successful type of acoustimeter 
this small voltage is amplified in 
a vacuum tube circuit and sent to 
a thermocouple. As the heating 
effect of an electric current is pro- 
portional to the square of that cur- 
rent, the micro-ampcres, which are 
read on the meter connected tu the 
other side of the thermocouple ele- 
ment, are proportional to the square 
of the amplitude of the original 
sound wave. As the loudness of the 
sound as heard by the ear is a func- 
tion of the logarithm of the intens- 
ity or the square of the amplitude, 
| the loudness, as judged by the ear, 
| bears a logarithmic relation to the 
| meter readings. This instrument 
| has been used with great success in 
jinvestigating a large variety of 
| sound disturbances. The above de- 





| 








}for air-borne sounds. | 
Oscillographs are used primarily | 
for photographing wave forms and | 


| trical work. They can be used very 


| conveniently in conjunction with an | 
jacoustimeter. The amplified alter- | 
| a thermocouple, is Jed to the vibrat- 


|mirror on the vibrating element 





|turns through an angle proportional 


Switch 





motor 


turns off the 
thus preventing excessive drain on 


automatically 


the battery. When the water in 
the heater rises above 100-110 de- 
grees Fahrenheit, the motor auto- 
matically is_ started. This unit 
operates in conjunction with the 
heater switch which may be used at 
will whenever the temperature of 
the heating system is ready for use. 

The Delta Thermal Switch is de- 
scribed as being very simple in 
operation. The thermal responsive 
material in the copper tube expands 
when the water in the heater is hot 
enough to be effective in heating 
the car. By expanding, this ma- 
terial forces up the diaphragm 
which through silver contacts com- 
pletes the electrica) circuit which in 
turn starts the heater motor. The 
reverse operation takes place when 
the water in the heater drops below 
100-110 degrees, and it then auto- 


matically turns off the heater motor. 


oscillations per second of the mir- 
ror is a measure of the frequency 
of the impressed sound and the 
angle through which it turns is a 
measure of the amplitude. A ray of 
light from a stationary source fall- 


jing upon the mirror and then ree 


flecting to a moving film or a rotat- 
ing viewing mirror will extend the 
motion of the oscillating mirror 
with respect to time in the well- 
known manner, 

Much can be said for and against 
the judgment of noise by ear. In 
the interpretation of quality with- 
out resorting to an oscillograph and 
in the separation of a sound of 
relatively low intensity of one 
quality in the presence of sounds 
of relatively high intensities of 
other qualities, the ear is most use- 
ful. The ear should not be relied 
upon, however, more than is neces- 
sary. 

The primary reason that an en- 
gine exhaust is noisy is the existe 
ence of pressure differences in the 
gas caused by non-uniformity of 
flow. This non-uniformity of flow 
is caused by a variation in rate of 
discharge from individual cylinders 
and by separate cylinders exhaust- 
ing separately. A_ single-cylinder 
engine will make a noise having a 
family of frequencies. A multi- 
cylinder engine built up of the same 
size of cylinder will have all these 
disturbances and, in addition, will 
have as a fundamental note the 
number of cylinders exhausting per 
second. 

(To be continued.) 


WALLACE TO DISTRIBUTE 
WAPPAT PRODUCTS 


J. D. Wallace & Co., Chicago, Il., 
has been appointed to distribute the 
products of the Wappat division of 
the Simonds Saw and Steel Com- 
Manufacturing will continue 
under the same management at 
Pittsburgh. The line includes Wap- 


wave propagates itself through them.|ment gives a reading of sound in-/|to the voltage impressed on the ele- | pat hand saws, drills, grinders, lock 


Frequency is the number of com-|tensity by a 100 per cent. instru-|ment and 
plete cycles per second which any ' mental means, independent of vari-! with it. 


substantially in phase 
The number of complete 


mortiser, door plane and surface 


plane. 
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The Truck Fleet Owner 
Is Ready to Buy 


Yes --- 
High Reader Interest, but 
These Advantages, Too 


1 


2. 


3. 
4, 


5. 


. All advertising copy is visible. 


No restriction on advertising fre- 
quency. 


Large size page. 


Economy due to greater frequency 
possible with given expenditure. 


every year. 


Over 500,000 bonus. distribution 


HERE are 16,000 companies in this country operating 10 or 
more commercial vehicles. These 16,000 companies operate 
1! million vehicles. Included in this number are 1,150 compa- 


nies with 100 or more trucks. It requires 25,000 mailing nieces to 
reach the entire group. 


We will mail 25,000 copies of the issue of May 20th to these 
commercial car owners and the copies will be addressed to the 
men who specify and have the authority to purchase tires, 
replacement parts, accessories, gasoline and oil — and new 
trucks, too. 


The issue of May 20th also will reach every exclusive truck 
dealer in the country, about 8,000 passenger car dealers and 
every important manufacturing executive in the industry. 


A full page advertisement at $350 brings your advertising 
cost down to owners of 43 trucks for 1 cent, the lowest cost at 
which you can reach this group in any other way and yet that 
group represents a bonus distribution. 


Editorially, the issue will contain latest truck registrations, 
fleet owner articles, up-to-date specifications of trucks, stories 
for truck salesmen, a review of the truck industry for four 
months and other valuable news and features for every one in 


the automotive field. 


If you want to sell goods at low cost to the truck field, it 
should be obvious that the issue of May 20th will do it. 
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